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AUTO BUS LINES | [Oakland ial to 


SPREAD THROUGH 
ENTIRE WORLD! 


Greater Expansion Pre-| 
dicted for Com- | 


ing Year | 


—_¢— 
ASHINGTON, Jan. 4.— 
Expansion of motor 
bus transportation through- 
out the world has been greater 
in 1925 than in any previous 
year, and further substantial 
increases are indicated for 
1926, Fowler W. Barker of 
the automotive division of the| 
Department of Commerce de- 
clared today. 
In many countries, including | 
some of the important motor vehi- 
.cle markets, such as Argentina, bus 
transportation was inaugurated 
only within the last three years. 
Traffic has doubled in Sweden in 
the last two years, Mr. Barker ex- 
Plained, while in China there are 
now seventy lines operating with 
300 buses in use. 
In general bus transportation 
is not restricted by government 
. #uthorities and in many countries 
_ it is. encouraged, as in Italy and 
Merocco, 


| 
| 
| 


mits are not granted for the op- 
_@Pation of lines that compete with 
railways. 

But taxation in some countries 
is a source of state revenue, ac- 
cording to Mr. Barker’s survey. In 
one country this is inducing the 
government to encourage bus trans- 
portation, but in another an exces- 
sive tax amounting to about $390 
a year is levied on each bus, in or- 
der to discourage competition with 
state-owned railways. 

Graduation from standard truck 
and passenger car chassis to special 
bus type is growing, in many coun- 
tries. The general preference in 
Europe is for light truck chassis. 
Almost every market has a differ- 
ent need in respect to specifica- 
tions and types of buses, it is ex- 
plained. 

There are practically no mar- 
kets in which bus bodies are not 
manufactured. In most markets 
cost of ocean freight and other 





incidenta} charges on American 
bodies prevent their importation. 





advanced, 


Build 120,000 Cars| 


Pontiac, Mich., Jan. 4.—A pre- 
diction that the Oakland Motor 
Car Company will build 120,000 
automobiles this year has been 
made by A. R. Glancy, president 
of the company. About half of 
these will be new light sixes that | 
the company is bringing out this | 
year. | 

“When you consider that our | 
production for 1925 was 48.000 | 
cars, one can get an idea of how 
huge is our this year’s program,” 
says Glancy. 


NEW PRODUCTION 
RECORD FOR BUICK 


‘First Quarter of 1926 « 


Calls for Output of 
74,360 Cars 


Flint, Mich., Jan. 4.—During 
the first three months of 1926 
the Buick Motor Company has 
orders to build 74,360 motor cars, 
according to Harry H. Bassett, 
president and general manager. 
This will break all production 
records for the first three months 
of any year since Buick has been 
in business. 

During 1925 Buick;manufactured 
192,600 automobiles, he said, of 
which 111,000 were built since 
July 1, when the Better Buick 
models were introduced to the au- 
tomotive world. Though produc- 
tion was comparatively light dur- 
ing the early part of July, neces- 
sitated by the changes in models, 
the monthly average was about 
18,500. 

The schedule for the first three 
months of 1926 calls for approx- 
imately 24,783 cars a month. 

“This will be the greatest pro- 
duction of any first quarter since 
Buick has been in business,’’ said 
Bassett. “At the present time I 
cannot personally see a single fac- 
tor on the horizon of general busi- 
ness conditions which does not 
point to an excellent business out- 
look for the next twelve: months.” 


PRICES ADVANCED 
London, Dec. 23 (U. T. P. S.).— 
Austin, Diatto and Waverly prices 
have been reduced. Lancia, Moon, 
Panhard and Windsor prices have 





November Auto Business 
In Midwest Under October 


Chicago, Jan. 


4.— Wholesale and | per cent. 


above same date last 


retail distribution of automobiles; year. 


in the Seventh Federal Reserve 
District in November detreased 
from October, but still ran ahead 
of last year. New car inventories 
were reduced during the month. 
Used car sales declined from Oc- 
tober, but gained over 1924. Used 

r inventories showed increases 
in both comparisons. 

Value of sales by forty-five 
midwest automobile wholesalers 
was 30.1 per cent. under October 
but 10.1 per cent. above 1924, 
while sales by sixty-seven retail- 
- ers. were, 27.8 per cent. under Oc- 
tober, but 35 per cent. above last 

tar. Value of new cars 

ber 30 was re 
“ae. seventy companies a 
ay. under October 31 


sold 


11.5 


The number of used cars 
sixty-eight companies was 
per cent. under October, but 12.4 
per cent. above 1924, while the 
value of used cars on hand Novem- 
ber 30 was 10.9 per cent. above 
October and 10.1 per cent. above 
same date last year. 

For the country as a whole, of 
cars received by dealers from man- 
ufacturers producing 75.4 per cent. 
of total November output, only 
78.6 per cent. were sold at. fetail 
during the month. This is the low- 
est percentage of sales to receipts 
this year, and compared with 80.7 


by 





cent. in October and 100.7 per 
. 1924.. Previous 
chis percentage in 
rf cent, in January. 
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OFFICIALS.—Photographed at the factory of 
America, Inc., in Indianapolis, 


TUTZ COMPANY 
the Stutz Motor Car Company of 
standing alongside the new Stutz sedan. They are, left to right: 
Col. E. S. Gorrell, director of sales; Carl Schgpidlapp, director; 
Charles M, Schwab, director: Eugene V. R. Thayer, chairman board 
of directors, and F,. E. Moskovics, president of the company. 


| 
} 
| 
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STUTZ CO. EXHIBITS NEW 


EIGHT AT ITS itr A C AND MARVEL | 
wo. «can, INCREASE OUTPUT 


factory de Ors | 
Moto: Car 
first of- 


new «ot | Both Companies Readv 
Eight. The factory will be open | For Bigger Business 


from 10 a. m. to 9 p. m. with the} 
various new models displayed on a} 
specially lighted stage. | 

The same cars will be shipped | 
by express for the New York Au-| 
tomobile Show. The cars will be} 
explained..tu the ptblic by the 
company’s engineers, 


CHEVROLET ON 
BIG SCHEDULE 


To Build 140,000 Cars 
In First Quarter of 
New Year 


Indianapolis, Ind., 
throwing open its 
today the Stutz 
Company, making 
ficial showing of the 


is its 


Flint, Mich., Jan. 4.—With the 
announcement to be made soon 
of a new device to be placed on 
the market, B. W. de Guichard, 
general manager of the A-C 
Spark Plug Company, sees a 
great year of expansion ahead 
for A-C. 

“During 1925 the business of the 
A-C Spark Plug Company increased 
in greater proportions than during 

any previous year,” said Mr. de 
Guichard. ‘We look forward to 
an even greater increase in our 
business during 1926 than we have 
enjoyed in the past year. 

“A-C spark plugs have been 
manufactured at the rate of ap- 
proximately 100,000 for every work- 
ing day and A-C speedometers, 
which are used for regular equip- 
ment on many of America’s lead- 
ing cars, haye more than doubled 
in production, 

“Two new lines have been added 
during the past year, viz:—the A-C 
Air Cleaner and the A-C Pressed 
Steel Muffler, both of which are 
on a quantity production basis. 

“At the beginning of 1925, 
employees numbered 1,370; 
now total 2 





Flint, Mich,, Jan. 4.—The Chev- 
rolet Motor Company has orders to 
build 140,000 automobiles during 
the first three months of 1926, 
Charles F. Barth, vice-president 
and general manager, declared in 
an interview here. 

“The Chevrolet Motor 
broke all records in 1925, 
built more than 500,000 
biles,” said Barth, “and every in- 
dication now looks as though we 
will equal or better that record 
during 1926.” 

Chevrolet recently completed its 
annual inventory and everything | 
has been set in readiness to enter 
on the heavy production schedule 
in earnest immediately. 


OAKLAND LIGHT SIX T0 BE 
CHRISTENED AT PONTIAC 


Company ; 
when we 
automo- 


A-C 
they 


SPEEDS UP 
Flint, Mich., Jan. 4.—The Mar- 
vel Carburetor Company broke all 
records in 1925, when 310,000 car- 
buretors were made, and expects 
to increase the 1926 output to 
375,000 to 380,000 carburetors, it 
was declared at the factory here. 
In making known plans for an 
increased business, Donaid P. Ma- 
Ester George, a Pontiac girl, has|loney, general sales manager, also 
been selected to christen the new | announced that Marvel has just 
light six of the Oakland Motor Car! 'signed a contract with the Oakland 
Company when it is named here| Motor Car Company to supply all 
on January 7. It was at first| their carburetor needs in 1926. 
planned to christen the car at the! The company is experimenting 
New York automobile show on| With a new type of fuel pump and 
January 9, but it is now decided | 40 advanced idea in an oil recti- 
that the ceremony will take plape | fier. 
at the factory here. The trade,| 
however,- will have the first oppor-'’ PROHIBIT SAVINGS ACCOUNTS 
tunity to look over the new car; Columbus, O., Jan. 4.—State 
at the New York show. | Banking Superintendent H. 65.1 
el ; Scott has notified automotive sales 
}companies that the receiving of 
Berlin, Jan. 4.—The seven-horse | savings deposits on which they pay 
power Austin car Is said to:haye,intefest is in violation of the state 


MARVEL 





Pontiac, Mich., Jan. 4.—Miss| 








AUSTIN ARRIVES 


ENGLAND UNEASY 


_ AS STORM OVER 
RUBBER GROWS 


Trade War F Feared— 
Leaders Admit Ap- 
prehension 


ONDON, Jan. 4.—Despite 
the tendency of the Brit- 

ish press to scoff at the threat- 
ened trade “reprisals” by the 
United States as a protest 
against the high price of rub- 
ber inspired by the Stevenson 
~| plan, British officialdom is 
not viewing the rising storm 


with the utmost complacency. 

An urdercurrent of uneasiness is 
evident and many of the leading 
trade papers are also beginning to 
sound a note of apprehension. 

The public press asserts that the 
United States practically monopol- 
izes breadstuffs, cotton, copper and 
other raw materials, and contends 
that it should not erfticize British 
rubber action, but the same papers 
rather generally fail to mention 
that the American government has 
not attempted regulation of the 
prices of such commodities excxpt 
during the war. 

The Weekly Statist is appre< 
hensive of possible American tac~ 
ties. It says: “If, in addition to 
Secretary Hoover’s economizing 

plan, American manufacturers, 
as the dominant consumers work" 
ing in combination with their 
Department of Commerce, refuse 
to buy or to finance additions to 
rubber stocks, a _ position will 
arise requiring the earnest con- 
sideration of producing interests, 
who lack cohesion and are there- 
fore exceedingly vulnerable to 
just such a campaign. 

The paper warns producers that 
it will be vain to expect dealers and 
speculators to do the financing 
necessary to meet the American 
maneuver and the obvious alterna- 
tive would be for the rubber com- 
panies to set aside large reserves 
of their current profits for thig 
special purpose. 

Even British automobile owners 
are beginning to register pro« 

tests against higher tire prices, 
and with the rapidly increasing 
British automobile industry the 
problem is becoming domestic. 


The Dunlop Rubber Company 
has announced a future increase of 
7% per cent. in the price of mo- 
tor tires and 10 per cent. in motor 
tubes. Sir George Beharrell, man- 
aging director of this company, 
says that tire prices are still far 
below the mz arket price of Fubbes, 


Marmon Adding 
Three New Specials 


Indianapolis, Ind., Jan. 4.—Nor- 
dyke & Marmon have added three 
new special models to their line of 
sixes. They are a special brougham 
at $3,420, a special five passenger 
sedan at $3,420, and a special seven 
passenger sedan at $3,495. 

There will be no mechanical 
changes in the cars and the body 
lines will be the same as the reg- 
ular models which sell at $3,296, 
Changes, however, will be made in 
the interior, improying upholstery 





been introduced by the Koch Wich-} banking laws and must be discon- 
sal Company, dealers heré,) ,  - \—s 





and other appointments. 
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DETROIT TO HOLD 
GREATEST SHOW 


Elaborate Plans Made 
For Silver Anniver- | 
sary Exhibit | 
Special from A, D. N, Detroit Bureau, 
ETROIT, Jan. 4.—Artists | 
are already at work on 
the decorations for Detroit’s; 
auto show, the silver anni-! 
versary exhibit of the indus-' 
try. The elaborate character | 
of the art work that will help! 
make the ‘show attractive’ 
necessitates an early start.! 
The show will run from Janu-| 
ary 23 to 30. 


} 
Passenger 
airplanes, 


cars, trucks, buses, | 


boats and all 
types of automotive accessories and 
equipment will be on view. The 


show will be the most comprehen- 
sive ever held in Detroit and this 
year’s reservations of space for 
passenger cars alone are 20 per 
cent. bigger than last year. Four 
of the large spaces in Convention 
Hall are taken up with motor. 
vehicles and two more will be 
filled with buses, boats, airplanes, ' 
accessories and a complete model 
Service station repair shop in full 
operation. 

Cars for which space has already 
been reserved and the companies 
showing them are as follows:— 

Autocar trucks, Autocar Sales and 
Service; Rolls Royce. Bemb-Robinson Com- 
pany; Buick, Buick Motor Company, De- 
troit branch; Cadillac, Cadillac Motor Car 
Company, Detroit branch; Chevrolet, Chev- 
rolet Motor Company; Chandler and Cleve- 
land, Crosstown Sales Company; Ricken- 
backer, Cunningham Sales Company: Denby 
trucks, Denby Motor Truck Corporation: 
Star, Durant Motor Company of Detroit: 
Flint, Detroit Flint Company: Dodge 
Brothers and trucks and Graham 
Brothers-trucks, Thomas J. Joyce, Ine.; 
Fedefal trucks, Federal Motor Truck Com- 
ener: Detroit branch. 

4incoln. Ford Motor Company, Lincoln 
Yetail division; Gotfredson trucks, Got- 
foedson Corporation; Jordan, Jordan Mich- 
igan Company; Marmon, Marmon Detroit 
Company; Ajax and Nash, Miller-Judd | 
Company; Kelly trucks, Arthur H. Murray: | 
Pierce-Arrow cars and trucks, W. F. V. 
Neumann & Sons; Kissel and Franklin. 
Northern Motor Sales Company: Oldsmo- 
bile, Olds Motor Works, Detroit branch: 
GMC trucks, Owen & Graham Company: 
Ford cars and trucks, Peter J. Ptatte 
Motor Sales; Peerless, Peerless Motor! 
Company; Packard. Packard Motor Car 
Company. Detroit branch: Paige and Jew-! 
ett, Paige Sales and Service Company; ! 
Oakland, Richards Oakland Company: Reo / 
cars and trucks, Reo Michigan Sales, Inc.: | 
Studebaker» Studebaker Corporation of | 


motor 


car 


America; Chrysler, John H. Thompson 
Company; Wills-Sainte Claire, Wills-Sainte | 
Claire, Inc., Detroit branch; Overland and 
Willys-Knight, Willys-Overland, Inc., Hup- | 
mobile, Williams & Hastings, Inc.; Stearns- | 
Knight, Daye W. Compton Company: Moon | 
and Diana, Brooks, Inc.; Elear, Detroit 
Elear Sales Company: Auburn, Hurley 
Barnett. Inc.; Ruggies trucks, Rueggies 
Motor Truck Company. 4 | 


PROMOTIONS MADE IN 
CHEVROLET PLANT IN WIS., 





Janesville, Wis., Jan. 4.—Severat} 
important changes in the executive | 
personnel of the Janesville plant of 
the Chevrolet Motor Company have 
- been announced here. E. L. Wright, | 
for three years factory superintend- 
ent, will be factory manager, suc-'| 
ceeding L. I. Stewart, who godes to 
the central headquarters at Detroit. | 
Harry Corneth, formerly chief in- 
spector, was promoted to the post! 
of factory superintendent, and 
William J. Sullivan will succeed} 
him. Lester Church and L. 4A./j 
Markham have also been given! 
promotions in recognition of their 
services company. 


ILLINOIS AUTO CLUB 
SPLITS ON INSURANCE 
Chicago, Ja 


Winois 
@ivorce 


to the 


n. 4.—Recentlv 


Club 


Insurange 


the 


Automobile voted to 


he Exchange, 
and an 
that 

instit 
formed 
Tilinois 
South 


nouncement is now 
of the latter 
have seceded and 
Motors Association of 
with headquarters at 2626 
Michigan Ave. Hugo Meyer 
bas resigned as manager of the I. 
A OC become the executive 
director of the new body. 


made 
the supporters 
ution 


the 


|lin Manufacturing Company; T. 


land H. C. Snow, Velie Motor 





develops 92 horse power at 3,000 


mum. The Imperial rounds out 
line of nineteen body models on 





HE CHRYSLER IMPERIAL 80, which embodies many interest- 
ing features of design and- construction. The six-cylinder engine 


balancing the crankshaft is claimed to reduce vibration to a mini- 


r. p.m. A new method of counter- 


the Chrysler line, giving dealers a 
three chassis. 


Indiana Will See Test 


wy 


Of Buses as R. R. Feeders. 


























GENERAL PARTS CORP. 
OPENS APPERSON DEPT. 


Kokomo, Ind., Jan. 4 (U. T. P. 
S.).—The service department of 
the Apperson Automobile Company 
was opened last week under the 
temporary direction of the General 
Parts Corporation, of Flint, Mich., 
which concern is also operating 
the parts and service departments 
of the Haynes plant. 

This action followed a conference 
between counsel for the parts com- 
pany, the automobile manufactur- 
ers and Robert L. Tudor, receiver 
for the Pioneer Automobile Com- 
pany, who filed a petition 


son officials from disposing of any 
assets without consent of the 
Pioneer bondholders. 

A temporary restraining order 
was issued December 18 by Judge 
Marshall. of the Howard circuit 
court, but it later developed that 
the deal between the parts com- 
pany and the Apperson officials 
had been consummated December 
16. It is understood that the service 


and parts departments were sold | 


outright for $30,000. Tudor and 


the Chicago Trust (Pmpany, hold- | 


ers of $700,000 in first mortgage 
bonds, may attempt to have the 


sale of the service plant set aside as | 


illegal, 


AUTOMOTIVE ENGINEERS 





New York, Jan. 4.—Engineers of 


car companies who have already 


consented to give short talks at the 
meeting of the Society of Automo- 


tive Engineers here January 11 are | 


J. M. Crawford, Auburn Automo- 
bile Company; W. R. Strickland, 
‘adillac Motor Car Company; B. 
Read, Cleveland Automobile Com- 
pany; Joseph Rawley, Flint Motor 
Company; E. 8 Marks, H. H. Frank- 
L. 
Cowles, Locomobile Company of 
America; F. W. Slack, Peerless 
Motor Car Company; C. §S. Craw- 
ford, Stutz Motor Car 


poration. 

They will 
ments in the automotive 
that are displayed et the 
show, which will be 
that time. 


discuss nex velan- 
industry 





Detroit Employment 
In Sharp Decline 


Special from A, D, N. Detroit Bureau 

Detroit, Jan. 4. — Industrial 
employment here in the week 
ended December 26 showed a 
reduction of 128,882 from the 
preceding week, to a total of 
129,014, against 257,890 in week 


two | 
weeks ago to restrain the Apper- | 


Company, ! 
Cor-| 





ended December 19. 
decrease is due to a 
plants, including F 
during the holidays 
represents the low ; 
ployment for the > 
shows an  incree 
25.024 employed 








Pole Flight Leader 
Feted at Detroit 


Special from A, D. N. Detroit Bureau 

Detroit, Jan. 4.— Five hundred 
guests, both men and women, 
joined Saturday night in a tribute 
to Capt. George H. Wilkins, who 
commands the Detroit Polar Ex- 
pedition in which the Polar regions 
will be explored from an airplane. 

The Detroit arctic expedition, 
sponsored by the Detroit Aviation 





the American Geographical Society, 
{will start from Detroit in 
| days en route for Barrow, Alaska, 
| whence the start of the planes will 
|be made with Spitzbergen as the 
objective of the flight. It is hoped 
that Polar lan@ may be located 
that may be added to the United 


States possessions as a base for air- | 


| plane flights in future Polar ex- 
| Dlorations. 

| Speeches were made by E. S. 
| Evans, general manager of the ex- 
|pedition; Dr. Vilhjalmur Stefans- 
| son, the polar explorer; Dr. Isiaih 
; Bowman, director of the American 
| Geographical Society, and by Capt. 
Wilkins. 


OMES FAR TO ATTEND 
NEW YORK AUTO SHOW 


Washington, Jan. 4.— Coming 
more than 10,000 miles from South 
| Africa especially to attend the New 
|; York show, Arthur Gaydon, direc- 
|tor of the firm of Fisher & Sim- 
;mons at Johannesburg, will be in 
| New York early next week, the De- 


| 


IC 


today, 

Mr. Gaydon is interested in mak- 
| ing a connection with an American 
|manufacturer for the representa- 
}tion of passenger cars, trucks and 
| buses. 
|New York offices of Kemsley Mill- 
|borun & Co., 90 West St. 


‘CUBA CLARIFIES ITS 
| RULING ON PETROLEUM 


Washington, Jan. 4.—The De- 
Lcbrrengp of Commerce today was 
advised that the Cuban Secretary 
of finance has issued a ruling clari- 
fying the application of the re- 
quirement that petroleum products 
imported into Cuba must be 
companied by a statement in 
consular invoice’ ind‘cating 
gasoline content. 

The statement is required in the 
{ease of crude petroleum and its 
liquid derivatives which contain 
gasoline. 


SOUTH CAROLINA’S GAS 
CONSUMPTION SOARS 


Columbia, S. C., Jan. 4.—Motor- 
lists in South Carolina used 
/ 000,000 gallons more of gasoline in 
1925 than in 1924, according 
report of the State Department of 
Commerce and: Industries. 
total gasoline consumption 
South Carolina for the first 
|months of 1925 was 

while for the whole year 


ac- 
the 
the 





The 
in 


} 
elie, 


| gallons, 


1} 6f 1924 the records indicate:a con- | 


sumption of 


approximately 67,- 
'563,392 gallons. ; 


Society and indorsed and aided by | 


a few) 


partment of Commerce was advised | 


He may be reached at the} 


LO,-4 


to ai 


en: 


portation of other kinds. 


| lish bus lines to act as feeders 

Capitalists and _ transportation 
oberators all over the country will 
watch with interest the result of 
|this innovation. Experiences in the 
past have been costly to promoters 
of bus lines ff Indiana, many of 
whom operated over fifty to two 
hundred-mile routes having dis- 
| solved, failing to successfully com- 
| pete against electric and steam rail- 
way systems. 

The future of bus transportation 
'in Indiana is linked with the fu- 
; ture of the electric railways of the 
state, which have been developed to 
ja higher degress of efficiency than 
in any other state of the Union. 

This fact has been recognized 
by the larger manufacturing 
companies and is now governing 
their sales promotion plans, Yel- 
| low Coach is directing its sales 





} 
j 


efforts at the larger operators 
of the city street car service. 


tric railways with some success. 
White and Reo and Studebaker 


HICAGO, Jan. 4.—Indiana capital is planing an era of 
4 motor bus experimentation to test its relation to trans- 
It is announced that electric 
railway operatays-in that state will shortly begin to estab- 


for their interurban trains. 





are déaling almost exclusively 
with the electric railway interests 
and Mack, who supplied the 
greater number of units for inde~ 

pendent eéxperiments, is now 
seeking to re-establish relations 
with the electric lines. 

Indiana has offered a fine prov- 
ing ground for the buses: Hoosiers 
lare natural travelers. Indianapolis 
is the center of the state, a city of 
350,000, to which and from which 
originated a great volume of busi- 
ness. 

Electric lines and steam railways 
found it impossible to meet the 
competition of the buses with any 
degree of profit. They have tried 
every method, including the op- 
eration-of trains de luxe with par- 
lor car and dining facilities. They 
held the bulk of the through busi- 
ness, but could not get enough 
short hauls to make local use of 
their lines profitable. 





| 
Fageol is attempting to sell elec- 
| 
| 
' 


|DELEGATES TO INSPECT 
| N.Y. TRAFFIC SYSTEM 


New York, Jan. 4.—Officials of 
the city of New York have invited 
the delegates to the Second World 
Motor Transport Congress to in- 
spect the traffic system of the mu- 


nicipality, while the congress is in 
isession January 11-13. A special 
|tour has been arranged starting at 
| 2.30 on January 12. 

A special feature of the trip will 
be inspection of the New York use 
of signs where the wording has 
been reduced to a minimum and ar- 
rows are used wherever possible, 
where the instructions concern di- 
rection. 


ACQUIRES MONOPOLY OF 
TWIN CITY BUS SERVICE 


St. Paul Jan. 4.— Complete 
monopoly of motor bus service be- 
tween St. Paul and Minneapolis 
was acquired Friday when the Twin 
City Rapid Transit Company ac- 
quired the Minneapolis-St. Paul 


Motor Bus Company. Purchase 
of the franchise and equipment at 





|approximately $100,000 was con-| 


firmed by Clyde J. Harrison, Min- 
neapolis, secretary and treasurer of 
the purchase company. 


pany will operate over the Como 
Avenue route. 


|the Twin City Rapid Transit Com- | 
| pany about 100 motor buses oper- | 
and | 


lating in and near St. Paul 
| Minneapolis. 

CAPITAL STOCK INCREASED 
| Chicago, Jan. 4.—Announcement 
lis made of an increase in the capi- 
ital stock of Motor Industries, Inc., 
| from $100,000 to $500,000. 


Twelve buses of the new com-| 


The purchase gives | 


Rolls-Royce to 


Springfield, Mass., Jan. 4.—Four 
different types of car will be 
featured in the showing of Rolls- 
Royce of America at the Twenty- 
fifth Annual Automobile Show, be- 
ginning in Philadelphia, Saturday, 
January 16 under the auspices of 


Association. 

An outstanding model to be 
shown by the Rolls-Royce will be 
its Salamanca Cabriolet, originall¥ 
Count: of Salamanca, a Spanish 
nobleman. 

Rolls-Royce will also exhibit the 
new Picadilly roadster, an owner- 
driven car accommodating two pas- 
sengers on the front seat and two 
more in a rumble-seat in the rear 
deck. 

The Canterbury, a seven-pas- 
senger enclosed-drive limousine, is 
expected to attract particular in- 
terest on account of the clear vision 
afforded by the large, specially 
designed windows. 

The fourth car to be featured, 
the Buckingham, is a new develop- 
ment in an enclosed-drive limou- 








supported on Small pillars of spe- 
cial design. 


G. M. TRUCK CO. TO 
BRING OUT LIGHT MODEL 


Pontiac, Mich., Jan. 4.—Otto E. 
Stoll, president and general man- 
lager of the General Motors Truck 
| Company, is authority for the state- 
|ment that his company will bring 
lout this year a light truck designed 
|for speed and endurance.- Stoll 
| predicts a big year in the motor 
truck business. 





| KLAND’S NEW 


dates two. 


ROADSTER—Fonur-passenger 
just announced by the Oakland Motor Car Company. 
tion to the front seat for two, a dickey seat in the rear deck, easily 
reached by aluminum steps on the right rear fender, also accommo- 
The list price is $1,175. 


model 
In addi- 


sport 
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the Philadelphia Automobile Trade _ 


designed for Rolls-Royce by  the~. 


sine, having a vertical windshield _ 
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Dealers Expect All Sales - 
Records to Tumble in 


26 





GS RAKLAND, Cal., Jan. 4.—Memories of the gaunt year of 

1924 have faded from the visions of automobile dealers 
here. The great selling year just past has set their bank 
accounts right and they face the brightest year since the 
war with well-founded enthusiasm. 





The Pacific Coast with one- 
twentieth of the population of 
the United States absorbed about 

\ one-tenth of total motor car out- 

put of the country last year. A 
good agricultural, industrial and 

situation here in the 

West bespeaks high sales and 
fat profits for 1926. 

J. W. Hawk, manager of the 
Willys-Overland distributing branch 
here. has just returned from a 
Managers’ and distributors’ con- 
vention in Toledo with word that 
Powers at the big factory are giv- 
ing special attention to Oakland 
owing to its distributing possibil- 





ities. 

“Bell & Boyd, our dealers here, have 
just closed books on their biggest year.”’ 
gaid Hawk. ‘‘I am confident that the 
facilities of the new Willys-Overiand dis- 
tributing branch in Oakland will be taxed 
to the limit this coming year. The ex- 





panson possibilities made in bulding the 

new plant will probably be taken advant- 

age of during 1926."’ 
The 





Howard Automobile Company 
officials report that even the recopd- 
breaking 1925 figures could have been 
topped if sufficient déliveries could have 





been effected during certain periods. 

“An increased production program at 
the big Eastern factory will solve the 
question of deliveries and put 1926 over | 
the line a bigger year than we have ever 
known,”’ is the assertion of Manager 
William Vv. Kearns 
Howard organization. 

An immediate reception of the new 
mobile six, which has been on the market 
here less than two months, gives that 
line a flying start for the new year. 
Although deliveries on the new six are a 
Nittle behind, Hebrank, Hunter & Peacock, 
the loc dealers, have the factory’s 
Promise of increased shipments within a) 
short time. 

Large space advertising cam- 


paigns in which Oakland will par-| 








ticipate in a full measure are being |though none of them is located 
Dodge, |in the busiest section, where rents 


launched by Overland, | 
Chevrolet and Star. These lighter | 
Yehicles will be pushed for the two- | 
ear family business which has! 
hardly been touched locally. 

Practically aN of the new resi- 
@ences being built,“from the mod- 
est bungalow to the pretentious 
dwelling, are equipped with the 
dual garage. Families are aug- 
menting their heavier and more 
costly vehicles with smaller cars for 
around town use and _ individual 
transportation. 





Brilliant Prospects 
For Coming Y ear 








Fort Wayne, Ind, Jan. 4.— 
Normal sales for this time of 
year, rosy prospects for a good 
selling season opening about the 
middle of February, and closed 
cars ‘comprising at least 85 per 
cent. of present sales were re- 
ported by Fort Wayne new and 
used car dealers in a survey 
conducted today. 

Sales for- the week equaled and 
in some instances exceeded the 
previous week, and were on a par 
with any week of the past two 
Months, as well as the same period 
of last year. While the general 
opinion among dealers is that the 
season is quiet, it is no more so 
than expected for this season, and 
fs the usually expected slump fol- 
lowing the harvest of September 

-and October. 

The Overland-Fort Wayne Company rer 
ported a quiet week, but sales exceeding 
those of the previous week. The Chrysler 
Motor Cars Company reported a slight de- 
crease since the previous week, but normal 
business for this time of year. The 
Dodge Brothers Motor Car dealer reported 
sales this month practically equal to last 


month and the week's sales on a par 
with the previous week. 


Flourishing Sales 
In Dubuque, Ia. 











Dubugue, Ia., Jan. 4.—The en- 
tire automobile field shared with 
business in general in this sec- 
tion holiday prosperity which 
was said to be particularly good 
. Dealers in all lines of 
ve goods reported a good 
© to Christmas. 
logan of “A Car for the 
for’ Christmas” was adopted 
_ ‘m various forms by most of the 
“automobile dealers in this territory, 








| while the percentage varies in somé 
| cases, practically all are etompara- 
| tively close to the general average. 


of the Oaklan@#» Conditions 
Hup-|from those in many cities of this 
| size. 


Central Location 
Not Essential 
Say Dealers 


Dubuque, Ia., Jan. 4.—One dol- 
lar and fifty cents out of every 
$100 of gross income is what the 
average Dubuque automobile 
dealer pays out each year in 
rent, 

These figures were secured from 
a general survey made among Du- 
Wuque motor car companies, and 


Louis Schrup of the Schrup Mo- 
tor car Company, Dodge dealer in 
this territory, Stated that that fig- 
ure igs what a dealer doing busi- 
ness under conditions similar to 
those existing in Dubuque may 
safely figure as his bill for rent. 
in Dubuque vary 


There is no “automotive 
row,” nor any district or section 
devoted entirely to the automobile 
trade, Dealers’ salesrooms and 
display rooms are to be found 
through the twenty blocks which 
make up the business section, al- 


are naturally the highest. 

Local dealers look upon a cen- 
tral location, while possessing 
many advantages, as not essen- 
tial to the automobile business. 
Attractive salesrooms and dis- 
plays are regarded as a distinct 
asset, but, it is pointed out, win- 
dow displays reach a smalHer per- 
centage of people now than they 
did formerly because of the large 
number using autos. 

But the question of location can- 
not be profitably ignored entirely 
by the automobile dealer, 
opinion of automotive men here. 
Experience has proved that loca- 
tions where traffic is normally 
heavy are a powerful ally for the 
sales force of any organization. 

Money invested in rent, if the 
salesroom and office is roomy 
and attractive, is money well in- 
vested, say local dealers. Few of 
those dealers who now occupy 
good locations near the center of 

the business section would move 
to a more secluded and less cost- 
ly location without fear of a re- 
sultant drop in sales volume. 

Several of the local motor com- 
panies occupy buildings which they 
own. The Belsky Motor Company 
erected a three-story garage build- 
ing about a year ago. Officials of 
this company stated that when 
consideration is given to the con- 
veniences of a building of this kind 
and the increased revenue made 
possible by these conveniences, the 
step is one in the. interest of 
economy. 


C.B. GAUNT DRAWS 
DURANT APPOINTMENT 


Oakland, Cal., Jan. 4.—C. B. 
Gaunt has just been appointed as- 
sistant controller of the Durant 
Motor Company of California, ac- 
cording to an announcement here 
by H. W. Curtis, director of sales 
of the company. Mr. Gaugt will 
have charge of the Star factory 
branch chain business, spending 
much time in the stores at San 
Francisco, Fresno, Los Angeles 
and Hollywood. 








and an intensive selling campaign, 
in wnich the direct-by-mail metho1 
of salesmanship was allied with 
the personal work of salesmen, 


is the} 


9 oe 


Expect to Spend 


One P. C. of Gross 


Charlotte, N. C., Jan, 4.—An 
average of approximately 1 per 
cent. of gross sales will be spent 
for advertising by the automo- 
bile dealers of this territory in 
the course of 1926, according to 
information disclosed by repre- 
sentative dealers here. 

This amount will be approxi- 
mately the same, in percentage, as 
that expended in the course of 
1925, but the total in money will 
be considerably larger for at least 
some dealers, whose current bud- 
get is based on sales of the preced- 
ing year. 

The advertising policies of the 
various dealers, inquiry disclosed, 
generally have one of two bases, 
either on a straight percentage 
basis, figured on gross sales, or a 
fixed amount per new car sold. 
Those dealers whose policies are 
based on a percentage of gross sales 
are expecting their totals for ad- 
vertising this year to show an im- 
portant increase over the amount 
expended in 1925, because sales in 
that year were larger than in 1924, 
on which the 1925 advertising bud- 
get was figured. 

The dealers who appropriate a 
stated amount per car apparently 
are making little or no change in 
their plans for the new year, as 
compared with their 1925  pro- 
grams. There are a few excep- 
tions, however. Answers to in- 
quiries indicated that this _fixed 
amount contemplates an expendi- 
ture of approximately 1 per cent. 
of the value of the new car. 

At the sagne firA\e, the dealers 
in most ins\ances are expecting 
to bear only half of the cost of 
The ® advertising actually done. 
The other half of the cost is paid 
variously by the factory or the 
distributor, it was indicated. 


Post-Holiday 


Slump Hits | 





HICAGO, Jan. 4.—Sales 
| of used cars in the Chi- 
cago district for the past week 
are characterized as “very 
poor” by the majority of used 
car dealers here. 

A general slump in the volume 
of business transacted is reported 
by nearly every dealer, with very 
little possibility of a noticaable 
pickup in sales until well along in 
January. The only company to re- 
port a good week in the used car 
line was the Chicago Nash Motor 
Company, which did a business ap- 
proximating $10,000 during the last 
ten days. George Strong of the 
used car department reported that 
he.did $5,000 alone during the ten 
days just past, all of the cars sold 
being Nash models, most of them 
of the closed type. 

The Packard Motor Car Company re- 
ports a poor week, but says that a decided 
slump in used car sales is not unusal at 
this season, and this year is no worse 
than the last two. No strong pick-up in 
sales is expected until after the 15th of 
January. G. A. Otte, used car sales man- 


ager, said. 
The Gordon Motor Company, distributors 


of Overland cars, reports that the past 
week has been very poor, only a couple 
of used cars per week being sold Closed 


cars are being handled exclusively during 
this season, the company said, open mod- 
els not being in demand at all. No up- 


ward trend in sales is expected by the 
company until March or April, the sales 
manager said, when the volume of sales 
is expected to rise to a very good point 
and remain there for some time. 

The used car department of the Reo 
Motor Car Company reports a_ listless 
market, with closed cars only selling, and 
the demand for these very small An in- 


‘Business in Used Cars~ 


ness is discussed,’ says W. Age 
Rutz, prominent dealer of this 
city, “but the used car, properly 
handled, is considered no prob- 
lem at all,” 

Many motor car dealers get cold 
chills and lose a lot of sleep over 
this very necessary part of the au- 
tomobile business, while o®ers 
who take the right view of used 
cars and handle them in the right 
way do not worry, but they do in- 
crease their business. 

“Used cars should first be con- 
sidered as unused transportation, 
When a dealer takes a car he 
should have it examined carefully, 
have any necessary repairs and ad- 
justments made and then he can 
sell it with a clear conscience and 
figure he has acquired a customer 
who will some day come to him for 
a new car. Fair treatment of the 
customer is repeat business either 
in another used car or a new one.” 

A survey of the local used car 
dealers discloses the fact that sales 
have been very good up until last 
week when a slump seems to have 
hit the used car market. The cold 
weather and holiday week are the 
main .causes for the slow-up in 
sales. Most of the used car dealers 
are now conducting special sales 
to clean out their stock, 





Used Car Business 
Good in Kansas City 





crease in sales is expected about the middle 





New Haven Dealers 
Run Special Sales 








New Haven, Jan. 4.—‘ ‘The 
used car problem is a bug a boo 
to many automobile dealers and 
something you hear a great deal 
about when the automobile busi- 








| 





of January. but until then, the company | 
does not expect to do much more than) 
make expenses in the used car department. 


Kansas City, Jan. 4.—A used car 
| business that is 100 per cent. bet- 


ter than this time last year and 
i|showing a 10 per cent. improve- 
ment over last week is reported 


by the Missouri Valley Auto Com- 
pany, Chrysler dealer. The com- 
pany is closing: the year with less 
than one-half the money invested 
that it had at the end of 1924, and 
with double the volume of busi- 
ness during the year. 











Coupe... 





was carried out before the holi- 





days. 








for Economical Transportation 























CHEVROLET | 


$645 


; ee! A T 
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~ REDUCES PRICES 


Effective January 1, 1926 


Touring $510 Coach.......$645 
Roadster $510 Sedan Levee PAOD 
%-ton truck, $395 


(chassis ontyy 


1-ton truck...........$550 


(chassis only) 


ALL PRICES F. O. B. FLINT, MICHIGAN : 


CHEVROLET MOTOR COMPANY, Detroit, MIcuH. 


Division of General Motors Corporation 
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Parts Replacemen t Trade 
‘  Slackens in Buffdlo- 


UFFALO, N. Y., 


At the present moment the parts 
replacement business is somewhat | 


slow, suffering from a seasonable | 
slackening. Everybody has been | 
spending money for Christmas 
presents and automobile licenses 
and few are giving attention to 
anything but pressing needs of 
their cars, men in the business ex- 
plain. 

As soon as inventories are fin- 
ished in the larger plants they 
will commence buying parts to 
repair their fleets and the com- 
mercial end of the business will 
pick up, it is believed. Also, 
most replacement houses figure 
on the January auto show stim- 
ulating business. 

Right now such fleet owners as 
oil, express and ice cream com- 
panies are taking advantage of a 
slack season to get fleets in shape 
for spring and summer, and this is 
one bright spot in the replacement 


Jan. 4 rares replacement firms of | 

the city are closing a satisfactory year, although gen- 
erally speaking increase in this line of business has not kept 
pace with growth of the automobile business. 
parts replacement concerns will feel the results of increased 
automobile buying during 1925 a 
parts begin wearing out. © 





business. 





Perhaps the 


year or two later when 


Accessory Sales 
High in December 


South Bend, Ind., Jan. 4 (U. 
T. P. S.).—The auto accessory 


“trade in South Bend had, the 
greatest volume of sales during 
December. that it has ever had, 
according to local dealers. 

Every dealer through all medi- 
ums stressed the accessory as a 
gift for Christmas with much suc- 
cess. Driving gloves, smoking sets, 
vanity cases, spotlights, mirrors, 
window wipers, had the biggest) 
sale, with brisk buying in heaters, 
chains and radiator covers of all 
designs. 

Every dealer handling accessories. 
reported a bigger stock than last 
year and more volume of sales than 
last season. Wholesalers also were 








EW AIRPLANE ENGINE. Photo shows the Fiat A-20 motor, 

a 12-cylinder, V-type engine witb a direct driven propeller, 

which has met all the tests of the Italian government. 

been accepted with an international horsepower of 410 at 2,060 

Its high horsepower and light weight make possible 
a flying range not heretofore attained, it is claimed. 


revolutions. 


It has 





























optimistic over the sales for the 
month. 


TIDEWATER CONVENTION 

San Francisco, Jan. 4.—Arrange- 
ments aré being made for 
nual convention of the Tide Water 
Sales Corporation to be held 
the latter part of this month. 
dol representatives from the twelve 


Oil 


Western states will be 


ance. 

















and Canada 





Hupmobile will have one 

, of the most interesting 
exhibits at the New York 
Automobile Show 
and at every succeeding show 
throughout the United States 


HUPMOBILE 
Eights and Sixes 























CO-FOUNDER .OF 
TRANSUE STEEL DEAD 


Alliance, O., Jan. 4.—Dr. John- 
son Armstrong, 93; one of the 
founders of the Transue-Williams 
Steel Forgings Corporation, manu- 
facturers of steel axles and other 
parts for motor cars, died at his 
home here Thursday. Coming to 
Alliance three-quarters of a cen- 
tury ago, Dr. Armstrong first em- 
barked in the industrial field when 
he, together with the late Frank 
Transue, organized the Transue- 
Armstrong Forging Company. He 
gained fame seventy years ago | 
when he directed the fight against | 
an outbreak of cholera here. 


Shop Equipment | 


HIGH-DRAULIC JACK 
















































| With the new Manly High-} 
|Draulic Jack, made by the Manley 
| Manufacturing Company, York, Pa., 
the maximum load may be easily 
lifted with one hand, officials of the 
;company claim. The jack is de- 
signed for speedy lifting power 
with little effort. 

The frame of the jack is built 
on the bridge principle, having 
‘compression members at the top 
j}and tension members at the bot- 
tom. 
| The cylinder is suspended in a 


horizontal position between the 
frames, and functions only in its 
capacity to transmit motion 
through the piston to the cantilever 
beam on which the ear is raised. 
This design is claimed to lessen 


twisting strains on the cylinder. 


Operation of the handle is- pos- | 


sible from the vertical or horizon- 
tal position through 90 degrees. It 


will work in any position between, 


these points, allowing it to be used 


in close quarters and under over-! 


hanging bodies. 

To lower the jack, a foot lever 
is provided, which, when depressed, 
automatically releases the needle 
valve, permitting the oil to flow 
from tLe cylinder to the reservoir. 

| This lever may be operated quickly 
or slowly, lowering the car as de- 
| sired. 

The cantilever construction per- 
mits a minimum height of 5 inches 
to be obtained. 
of 10%Wnches and a total height of 
15% inahes without any adjustment 
of the screw pad. fs é 

Capaeity of the jack 
pounds and danger of overloading 
is said to, be eliminated by qn @uto- 
matic xelease which takes effet | 
when tie maximum load is reqahed. 
This consisis Of a nedle valve in the 
oil sana controled by - ning. 
pressure” jand iis action reliev th 
piston and ‘cylinder from straing! 

\ Price, with steel wheels, %8; 
with rubber-tires, $59. 


It has a post travel ! 





LAHER TO OPEN 
SIXTH PLANT 


- 

Oakland, Cal., Jan. 4.—On Jan- 
juary 28 the sixth and largest spring 
land bumper production factory of 
'the Laher Auto Spring Company 
This plant, 
‘located at Oakland, covers nearly 





| 


will begin operating 


an aere and one-half, and is claimed 
by the company to be the largest 
spring factory west of Detroit. 
The plant is equipped with the 
latest types of machinery through- 
lout. Many of the machines in this 
plant are practically automatic, 
officials claim. The plant is on 
| es. and has electric steel un- 
loading equipment,” automatic 
forming ‘machines and tempering 
} furnace, and will be equipped with 
; conveyor assembling equ:pment, 
- Two grades of springs will be 
‘made, chrome vanadium and car- 
| bon springs. 
| The original outlay is approxi- 
|mately $330,000, and the plant 


| 
| 
| 


| when in full operation will carry a 


{stock of material, finished and un- 
‘finished, running considerably over 
$250,000, it is stated. The capac- 
lity of this plant in the manufac- 
turg of springs alone is from thirty 
to fifty thousand springs per 
month, with a substantial capacity 
for the manufacture of bumper 
equipment. 

The Laher Auto Spring Compa- 
ny operates five ether spring and 
bumper plants, in Portland, Seat- 
tle, Spokane, San Francisco and 
Los Angeles, respectively, and dis- 
tributes springs, bumpers and lug- 
l gage carriers all over the West. 


WITH THE TRADE 


Cc. & L. APPOINTMENT 
| Oakland, Cal., Jan. 4. — The 
Chanslor & Lyon Company, whole- 
sale automobile equipment dis- 
tributor and owners of the C. & L. 
tire factory here, announces the 
appointment of T. A. Walsh as 
manager of its San Francisco store. 
He succeeds the late George E. 
Johnson, who died recently while 
on a business trip in Chicago. 


ENLARGE PLACE 
Indianapolis, Ind., Jan. 4.— 
| Brown & Deupree, Duco distrib 
| tors, have enlarged their shop. Of- 
\fices have been removed to thé 
.first floor and the entire second 
| floor is being used for paint works 
and kindred lines. a 








' 














ELIN EXPANDS 

| Newark, N. J., Jan. 4.>—Edward 
land Nathaniel Elin, heads of the 
Elin Auto Supply Company, an- 
ijnounce an extensive improvement 
program. This program includes 
the recent acquisition 4f a building 
adjoining their present structure on 
Halsey Street. Plans calling for 
the erection. of loading platforms 
inside the building About 5,000 
square feet in the Vashington 
Street building will be utiliZéd for 
storage space, until improvements 
in the Halsey Street building are 
| completed. 


STAFF CHANGES 

New York, Jan. 4.—The Eise- 
mann Magneto Corporation, an- 
nounces important changes in its 
field staff. 

Irving W. Edwards, for the past 
vear Pacific coast representative, 
is transferred to Detroit, succeeding 
|}. H. Hohenthal, resigned, as dis- 
trict manager. 

Oo. L. Bachman, who has acted 
as traveling service representative 
in the Detroit territory since 1919, 
becomes district manager on the 
Pacific coast with headquarters 
at San Francisco. 

R. E. Dinnsen has heen appoint- 
ed assistant manager of the Chi- 
cago branch, succecding Cc. M. 
Montz, resigned. 


is $5,000 | 


BONUS DISTRIBU TED 

|. Portland, Ore.; Jan. 4s (o. T. P. 

$i.+—Employees of- thee Eugene 
Lawcddey Company, maniufacty 
of! Nev-R-Fail piston rings. 
a: Hanus, based * on ‘Unpig eS 
echt AB, a Christme* “sft 
| +e’ eniployees, “lark, sur 
‘prised Mr. Luckey py presenting 
him with a gold watch. 
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Boston Tire Dealers 
Oppose Credit Plan, but 
It Works Elsewhere 


OSTON, Jan. 4 (U. T. P. S.).—Tire dealers here, by an| 
overwhelming majority, are opposed to the plan of 





COAST TIRE & RUBBER CO. 
REORGANIZED AND GOING 


Oakland, Cal., Jan. 4.—The reor- 
ganized Coast Tire and Rubber 
Company is well under way again 
and its factory here is manufac- 
turing cords and balloons. 

John C. Hughes, president 
general manager, and 


and 
Louis SS. 


Budo, vice-president and assistant 
general manager, are very - op- 
timistic over the outlook for the 


selling their goods on the deferred payment plan, judging by | business since its financial diffi- 


the results of a canvass of thirty firms in Boston and the 


towns and cities nearby. 


Fourteen replied they would only 


sell tires on a strictly cash basis. 
Ten others-were absolutely opposed 
to selling a single tire to a cus- 
tomer on any sort of an installment 
arrangement. Four firms favored 
the deferred payment idea and 
three of these were willing to inn- 
clude accessories. — 

Firms that supply tires and 
parts to fleet owners are giving 
thirty-day terms on bills ren- 
dered and discounting them at 2 
per cent. for ten days. They are 
opposed to further extension of 
credit. Of the ten firms that do 
not flatly refuse credit terms to 
customers the most of them de- 
clared they would restrict such 
terms to purchasers of at least a 
set of tires. 

It was the consensus of opinion 
that the deferred payment plan of 
buying tires is not a stimulus to 
bracé up the sales of tires which 
have dropped because of the Yise in 
rubber prices. 

“It’s only another form of 
making it easier for folks to have 
things they can’t afford,” one 
dealer stated. ‘They buy a car 
on installments or notes and 
then they fit the car out when it 
needs it on the same system, and 
soon they are pledged beyond 
their income in goodness knows 
how many different shops. I 
would add a set of tires to a man 
I sold a car to, but I would not 
extend credit to a customer who 
bought a car, either new or used, 
on the deferred payment plan 
from any one else.” 

Two big firms here selling tires 
on deferred payments or tire club 
Plans are doing a big business, but 
they are old-established firms with 
trade of long standing and they are 
large users of newspaper space to 
push their goods. 


Short Time Basis Finds 
Favor in Toledo Dist. 


Toledo, Jan. 4.—That the 
only type of credit considered 
safe in the retail tire business is 
the regular thirty-day time limit 
to. responsible buyers, is the opin- 
ion of the great majority of tire 
merchants in Toledo and sur- 
rounding territory. 

Very few retail tire 
attempt to sell on the customary 
“credit clothing” type of time pay- 


ments. Some have started, and 
have passed out of business. One} 
or two are still trying it out, but) 
with mediocre success. 

Charles J. Gillespie, one of the 
pioneer tire merchants of Toledo. | 


and Kelly-Springfield 


be successfully worked on the 
3orax House plan of credit. 

“In the first place,” he ex- 
plained, “there is not enough 


margin of profit in tires. If tire 
profits were equal to half of the 
sale it might be done, but on a 
small margin the _ risk too 
great. The type of buyer who 
seeks this kind of credit is unde- 
sirable, and to keep up collections 
and records it would require a 
tremendous addition to overhead, 
which the tire industry cannot 
stand.” 


Is 


John J. Whalen of the John J.| Keoughan Bros., Smith Auto Sup- 
Whalen Tire and Supply Company | ply and Electrical Company and the 
extends credit to his customers who’ F. J. 


Rie 


AUTOMOTIVE 


t 
merchants 


lof customers who evidently 
} meet 
i | 
distributor, | 
says that the tire business cannot} 


| 
| 


| 


mn. NEW MARK in. 


* < ie 
250 West S7th. Street, New. York City 


eee : | 
| | 
are numbered among business 
i firms, but not to the $f-a-week 
jtype of buyer. “It cannot be 
|worked successfully the tire 
| business,” he said. 

The Fitzpatrick Tire and Sup- 
ply Company came into Toledo 
from Dayton and tried the plan 
of long-drawn-out tire credits, 
but the idea didn’t meet with 
success and the firm withdrew. 
M. J. McCroskey tried the plan 
and was forced to give up. 

The Millitzer Tire and Suppty 
Company sells some on credit, but 
they also do a wholesale and retail 
business of the regular type in ad- 
dition. 


Ft. Wayne Dealers Use 
Various Payment Plans 


Fort Wayne, Ind., Jan. 4.—Vari- 
ous phases of the time payment 
plan are favored in this district. 

A. J. Roussey of the Roussey 
Tire Service oposes the extension 
of credit on tires except in the 
case of commercial houses, which 
are certain to pay. 


A. A. Willig of the Willig Tire 
Service said that tires may be 
sold on a time payment plan if 
the dealer exercises carc in ex- 
tension of credit. He suggested 
the credit rating bureau as the 
safest means of obtaining infor- 
mation as to customers. Credit is 
extended from thirty to ninety 
days. 

Several of the larger department 
stores that handle tires sell them 
on payments on the same basis as 
other goods. This is the policy of 
the Wolf & Dessauer Company. 

H. D. Williams, manager of the 
National Auto Supply Company, 
favors extension of credit for short 
periods to commercial concerns and 
reliable purchasers. - 

His time payment plan has re- 
sulted in from 40 to 50 per cent. 
increase in business, said Willig. 
Few time payment customers are 
developed into cash customers. 
The deferred payment customer 
usually demands more service 
and complains oftener than the 
cash customer, he said. 


Merits of Credit Plan 
Outweigh Its Defects 
Cohoes, N., Y., {.—Promi- 

nent tire of the 

opinion that the time payment plan 
has advantages despite drawbacks 
experienced from a small 


in 


Jan. 


dealers here are 





majority 
fail to 
these terms. 

One large tire dealer stated 
that he observed the time pay- 
ment basis although he favored 
strictly cash terms. He pointed 
out that he had tried both ways 
and had found time payment 
more beneficial inasmuch as it 
meant a 50 per cent. increase in 
turnover of stock. This dealer 
feels that the small amount of 
non-payment in such a system 
would not warrant the adoption 
of strictly cash sales inasmuch 
as the credit of the majority of 


his customers is exceptionally 
good. 

Among the dealers interviewed 
were the Paul Krug Company, 


McGarry Company. 


ee - a 


ADVERTISING 


| culties have been 


adjusted. 

“The thousands 
of the new corporation are lending 
;}us their hearty co-operation and 


| their support of the new manage- ! 


ment has been out biggest asset,’’ 
says Earle H. Russell,. secretary 
and treasurer. 


GREGORY TIRE CO. IN 
CANADA REORGANIZED 


Montreal, Jan. ‘4.—Complete re- 
organization of the Gregory Tire 
and Rubber Company has been de- 
| cided on and the first step to this 
end was taken in Vancouver by 
court action, seeking the appoint- 
ment of a receiver. Meetings of 
the shareholders and bondholders 
of the company have been held 





cation for a 
cided on. 
the original capitalization the com- 
pany has become a dividend-pay- 


receivership was de- 





details 


Willys-Overland, Inc., Toledo, Ohio 





of stockholders |! 


in the last three weeks and appli- | 


It was felt that under |} 


ing proposition. Under the reor-! 
ganization it is hoped to pay the 
bondholders and creditors in full 
and to put the shareholders on a 
new basis. 

Write Toledo 

for Dealer 

Franchise 


Salt Lake City Needs 
Dealer Organization 





Salt Lake City, Jan. 4.—Re- 
vival of a local dealers’ organiza- 
tion to take the place of the one 
which was discontinued a while 
ago is being urged here. 

What is developing in the busi- 
ness in this territory at the pres- 
ent time is pointed ent by F. H. 
Manning, head of the Manning 
Company. He explains that there 
is far too much direct business 
with commercial houses which is 
| cutting into the profits of the 
| legitimate dealer. Continuing, he 
says that Salt Lake City needs a 
visit from some representative of 
the National Tire Dealers’ Asso- 
ciation who would assist in get- 
ting the local dealers together 
into an organization. It is his 
hope that something may be 
done in the near future. 





NEW DUNLOP DEALER AT 
WACO PIONEER TIRE MAN 





Waco, Tex., Jan. 4.—Exclusive 
distribution of Dunlop tires and 
tubes in central Texas has been 





) taken over by Crouch’s tire store 
of Waco. A complete line of tires, 


balloon, truck and high pressure 
}cords will be stocked. 
J. J. Crouch, proprietor of the 


concern, is one of the pioneer tire 
|men in this section. His firm also 
handles India tires. Heretofore 
ithe Dunlop line has been in the 
hands of the Brown Tire Company, 
| which is now distributing Good- 
years. 


Higher Prices For 
Tires Predicted 


Ind., Jan. 4, (U. T. Pe 
S.).—Additional increases in the cost 


Kokomo, 


of rubber tires were forecast here in 
an address by Fred I. Willis of In- 


dianapolis, Indiana manager for 
the Kelly-Springfield Rubber Com- 
pany. He declared rubber men 


Lean see no relief ahead for several 
years. 

Conservation of all rubber stocks 
in this country was advised and he 
urged automobile owners to take 
great pains in caring for their tires 
in an effort to obtain greater mile- 


age. 
“A 1 cent increase in raw rub- 
ber means an increased cost to 


American people of $8,624,000 in a 
year’s buying,” he said, adding that 
“the total increase in the cost of 
rubber imported into the United 
States in a year’s time would figure 
at the ratio of $2.73 per capita.” 

Willis gave the credit for the 
present rubber prices and increases 
to the artificial shortage created by 
the British government, which if 
continued, he said, will more than 
pay the British war debt. 


TIRE CONCERN MOVES 

Brigham City, Utah, Jan. 4.—The 
Brigham City -Auto Supply Com- 
pany has moved into a larger build 
ing immediately south of the post 
office. The company carries tires; 
batteries and accessories. Charleg 





Whitworth is the proprietor. 
















fine motor car 


Willys-Overland Sales Co. Led., Toronto, Can. 
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Traffie Growth 


ETROIT has just completed an elaborate and compre- 
hensive survey of its traffic and finds that all classes 
of vehicles on its streets have increased 10.91 per cent. during 
the past twelve months. This fits in with reasonable accu- 
racy with the known increase in automotive vehicles achieved 
by the production figures for 1925. It raises again the 
specter of traffic congestion rapidly growing worse. 
Assuming that Detroit's increase is about the 
normal rate for the whole country, we shall have 
in eight or nine years twice as many vehicles to take 
care of on our streets and roads as we have now. 
The thiught is enough to make the bravest shudder. 
Such a tangle of traffic would be almost immobile, 
under present conditions. 
However, that last phrase represents the saving grace. 
We cannot permit present conditions to remain in force 
when that time comes. We must evolve new methods of 
facilitating traffic and making the motor vehicle even more 
efficient than it is now. The entire automotive industry is 
vitally interested in finding a solution of this problem. The 








Three Bus Lines 
In Oregon Now 


Portland, Ore., Jan. 4.—One of 
the most important steps taken 
during 1925 by auto bus lines is 
the consolidation of two of the 
lines operating from the Oregon 
Auto Stage Terminal in Portland 
and one operating from Salem. 

They are the Oregon Stages, 
operating from Portland to Ash- 
land; the Central Motor Bus line, 
operating from Salem to Eugene, 
and the Portland-Salem line oper- 
ating from Portland to Salem. 
These three firms have been in- 
corporated under one head, with a 
capital of $300,000. 

It has been rumored that the 
railroads were trying to get con- 
trol of motor bus operation in 
Oregon, but officials of the ter- 
minal declare that the hailroads 
have had absolutely nothing to do 
with any recent change at the 
terminal, 

W. T. Crawford, manager of the 
Camas Stage Company, was elected 
to serve as treasurer and director 
of the Oregon Motor Stage Agsso- 
ciation, at its last meeting. 

Oregon buses will hereafter be 
equipped with emergency kits for 
use in case of accidents, not only 
for use in case of accidents to the 
bus occupants, but for motorists on 
the road who may need aid. The 
records show a large number of 
motor accidents for the past year, 
and it is known that motorists 
frequently had to remain by the 
roadside suffering from injuries 
until a physician could be sent out 
from the nearest town. 

Every bus will have a standard- 
ized kit, and every driver will be 
instructed in first aid. In the 
future all a motorist has to do is 
to flag the first bus coming along 
the highway in order to receive aid 
gratis. Physicians are instructing 
the drivers in the first aid work, 
and this service will be instituted 
by January 15. 














National Automobile Chamber of Commerce with its custo- 
mary enterprise is working with civic bodies all over the 
country in trying to reduce accidents and reduce the terrific | 
traffic pressure. Automotive men should take the lead in) 
traffic betterment work in their communities, for the very 


INDIANA NOW HAS 350 
SEPARATE BUS LINES 


indianapolis, Ind., Jan. 4.—Preb- 
ably no other phase of transporta- 
tion has shown such growth in 





life of the autamotive industry is wrapped up in finding an 
adequate solution of these problems before they become 


critical. 


Protecting Our Fuel Supply | 


E are just undergoing the experience of finding a vital} 
necessity of modern life under the control of. aj 

foreign country. The experience is going to cost us pretty 
close to a billion dollars and it is not one that a sensible! 
nation would risk having twice. =. al 
British control of our sources of rubber supply is going, 

4o cost us dear, but what would happen if some foreign 
power got control of our sources of motor fuel supply? 
The very thought is terrifying, but precisely 

that condition is likely to occur, according to Dr: 

Roy Cross of the American Society for the Advance- 
ment of Science. At the present time, Dr. Cross 
says, this country is producing 70 per cent. of the 
world’s supply of gasoline. We are working our ol | 
fields as hard as the law will allow. Foreign fields 

are being conserved. The end of our visible supply 

of crude oil is in sight and when we actually reach 

that condition of exhaustion, we shall find our only 
sources of crude oil supply in foreign hands. l 

Dr. Cross holds that synthetic fuel is the saving factor | 

of the situation. He believes also that a fuel may be derived 
from coal by processes improved over those of today. Our) 
coal supply is almost inexhaustibl and could supply us with) 
motor fuel for hundreds of years to come. BUT the time) 
fo prepare for the eventuality of an exhausted crude oil, 


supply is beginning TODAY. C 


Let us make it an unbreakable rule of international ' 
conduct never again to be caught with a supply of any! 
necessity in foreign hands. 


A Massachusetts farmer believes that his state is heavy | 
ith oil fields as yet undiscovered and unworked. This is| 
teresting, but scarcely unique. We are confidently) 

fnformed that there is more than a trace of alcohol deposits | 
along the Canadian border. 
| 


Racing is looking up in Europe. During the summer of 
1926 there will be grand prix events in Belgium, France, 
Italy and England. In tl#s country we shall, as usual, enjoy | 
the inc:»napolis classic on May 30. 


\ 
\ 
* 


‘ 


Indiana during the past year as 
the state’s bus system. The num- 
ber of miles covered by buses has 
been increased to a point where it 
now exceeds the total length of 
state highways. 

Records show that there are 
more than 350 separate bus lines 
operating in the state. In the last 
eight months of the year certifi- 
cates of operation have been grant- 
ed to 72 bus lines carrying passen- 
gers only and ten lines carrying 
both. passengers and freight. At 
the present time, there are a total 
of 188 lines exclusivély devoted to 
passenger operation, 92 lines carry- 
ing both passengers and freight, 


j}and 88 lines handling freight only. 


TO SELL TRUCK PLANT 
Clyde, O., Jan. 4.—The Com- 
merce Guardian Trust and Savings 
Bank of Toledo has appointed the 
Industrial Plants Corporation to 
sell the plant and equipment of the 


| Clydesdale Motor Truck Company. 


Consolidated | 





Italy Reports 6,000 
Farm Tractors in Use 


(Special to A, D. N.) 

Rome, Jan. 4.—Official reports 
state that about 6,000 farm trac- 
tors are in service in Italy. 

National production capacity 
is about 1,000 tractors per an- 
num, which is considered abso- 
lutely inadequate to take care of 
the demand which legal provi- 
sions to foster the development | 
of mechanical farming will cre- 
ate. Considerable imports are 
anticipated for 1926. ; 

One of the great difficulties to 
be faced in Italy is the hilly na- 
ture of most farm land. Very 
large possibilities await the trac- 
tor that will be able to work sat- 
isfactory up and down steep in- 
clines. Italian farmers favor 
rather light machines and do not 
bélieve in anything weighing 
more than about 4,000 pounds. 





Minn. Bus Law 
Upheld by Court 


St. Paul, Jan. 4.—Validity of the 
Minnesota law taxing motor buses 
10 per cent. of their value was up- 
held in a decision filed by Federal 
Judge J. B. Sanborn. The law has 
been upheld several times by the 
state Supreme Court. The suit at- 
tacking the constitutionality of the 
law was filed in Federal Court sev- 
eral months ago by the Superior 
White Company of Superior, Wis., 
which sought to recover $3,040 it 
had paid to Minnesota as a 10 per 
cent. tax on five buses. 

Judge Sanborn awarded the bus 
company a judgment but not be- 
cause of any defect in the 10 per 
cent. tax law. He cited several 
previous decisions upholding the 
law and concurred in these opin- 
ions that the law was _ neither un- 
reasonable nor unjust. 

The decision orders. that 
$2,147.82 of the tax paid be re- 
funded with interest-from Novem- 
ber 3, 1924, when it was paid. 


NEW LICENSE RULING FOR - 
MOTORISTS IN GEORGIA 


Augusta, Ga., Jan. 4.—All auto- 
mobile owners applying for license 
tags this year must present evi- 
dence in proof of their genuine 
ownership of the car, under provi- 
sions of a new law passed at the 
last session of the legislature, ac- 
cording to Charles Cook, cashier 
of the motor vehicle department in 
the office of Secretary of State S. 
Guy McLendon. 

The new law also provides that 
payment for license must be made 
either by cashier’s check, post- 
office money order or in cash. 


DUCO PLANT FORCE AT 
FLINT MUCH INCREASED 


Flint, Mich, Jan. 4.—Increased 
business has made it necessary to 
expand the plant and considerably 
increase the number of employees 
in the local unit of E. I. du Pont 
de Nemours & Co., Duco makers, 
according to C. R. E. Merkle, plant 
manager. 

Further increases in the plant and 
personnel will probably be made 
during 1926, said Merkle. 











PLAN FOR 1926 


Waco, Tex., Jan. 4.—As the year 
1925 ended, Waco truck dealers 
were -making plans for boosting 
sales of these vehicles during 1926 
to a point above that of the past 
year, The last week of.1925 was a 
poor one, but the week preceding 
had seen an acceleration due 
mainly to the fact that additional 
trucks were made necessary 
through heavy Christmas shopping. 

Prospects are that few trucks 
will be sold in the months of Feb- 
ruary and January, as most lines 
of business are just marking time, 
due to a crop failure. Should next 
year be a good crop year, however, 
it will have some of the business 
it-should have got in 1925, and 
would be good accordingly. 

Truck sales taken for the year as 
a whole eclipsed the 1924 record, 
the sales coming heaviest in the 
spring. 

Ford one-ton trucks were the 
best sellers. These are handled by 
the Duncan-Smith and Cruger 
Companies. Next were Ford light 
deliveries. Next to Fords were 
Grahams, and then Reos. Inter- 
national and G. M. C. trucks are 
the only other two makes that find 
much sale here. 


SWISS. MACHINERY FIRM 
BUILDS NEW HUGE TRUCKS 


(Special to A. D. N.) 

Berne, Jan. 4—F. B. W,, one of 
the large and well equipped Swiss 
machinery firms, is launching a 
new truck—a six-wheeler of ten 
tons capacity and weighing sixteen 
tons. 

The move comes as a result of 
legislation strictly regulating the 
miximum load per axle permissible 
on Swiss highways, and forestalis 
the expected legislation barring all 
tires other than pneumatics from 
Swiss roads. 


TRUCKS HAUL FREIGHT 
FROM N. Y¥. TO FLORIDA 


Columbia, S. C., Jan, 4.—Freight 
from New York to Miami is being 
shipped by auto trucks. A fleet of 
Autocars passed through Columbia 
en route to the Florida resort 
loaded with building materials 
needed in Miami to complete cer- 
tain projects. The materials could 
not be shipped otherwise, due to 
the embargo. The Autocar trucks 
were purchased in New York city, 
the first of a large order placed 
there by a Miami trucking concern. 


BRAZIL MAY CHANGE 
TIRE DUTIES FOR 1926 


Special from A, D. N. Washington Bureau 

Washington, Jan. 4 — The Fed- 
eral Congress of Brazil is now 
considering a proposal to change 
import duties on automobile tires 
to a specific duty in the 1926 bud- 
get, Commercial Attache W. L. 
Schurz at Rio de Janeiro, has ad- 
vised the Department of Commerce. 

The Brazilian budget law is usu- 
ally enacted December 31 of each 
year and generally contains tariff 
changes of importance to American 
importers. 




















The Red Seal on a Continental Motor not only 
designates the source of the product but warrants 
full confidence in its quality. It is the hall mark 
of the master craftsman in motor building. 


_ [ontinental Motors [orporation 





Offices: Detroit, Mich., U.S, A. 
The Largest Exclusive Motor Manufacturer in the World 





Factories: Detroit and Muskegon 
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CONDITION OF TIRE 
COMPANIES STRONG 
AS NEW YEAR OPENS 


Rigid Economies and 
Elimination of Selling 
Evils Improve Position 


EW YORK, Jan. 4.—In 

many respects the year 
1925 was the best enjoyed by 
tire and rubber companies in 
the last five years. ‘Several 
important trade factors con- 
tributed to make it so, chief 
among these being the fact 
that nearly all companies were 
operating on crude rubber 
purchased at levels well below 
50 cents a pound. There were [ 
five tire price advances since 
May 1, says Dow, Jones & Co. 

The average price of crude 

rubber in 1924 was 24 cents a 
pound. At the start of last year 
it was around 30 cents a pound 
and steadily rose until July, when 
the top of $1.21 was established. 
Since that time it has shaded off 
to the current level of 90 cents a 
pound for spot. 

Although in the first five months 
ef the year tire prices were the 
same as those prevailing at the 
close of 1924 and allowed for only 
a small margin of profit, a series 
of advances occurred which car- 
ried the average price to within 
about 40 per cent. of the peak 
prices reached in 19290. 


Economies Reflected 
In addition the increased 
prices now being received by man- 
ufacturers, the rigid economies in- 
stituted in 1924 and followed 
through last year will be reflected 
in the earnings’ reports for 1925. 


Consolidation of selling agencies 
and the comVining of executive 
branches have resulted in reduced 
operating costs and. made for the yang nage val 
most efficient management com- > Steer Det. Axte.. 
7 , “7 U. S. Rubber Recl 
enced. 
panies have yet experien: ed 1 EF y 
Among the selling evils which with war, w i 
were eliminated during the year Yellow Taxi, New York 7 
was the so-called “spring dating” 
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Div. 


-—Prev ious, 
High 

20 

62% 3 


Sales 
800 


High 
58 


Advance Rumely 
Advance Rumely 
Ajax Rubber 
Allis-Chalmers 
Allis-Chalmers pf *... 
Am. Bosch Magneto. 
Am.-La France 
Am-La France pf 
Am.-La France ex rts 
Briges Mfg. Co.. 
Chandler Mojor . 
Chicago Yellow Cab. 
Chrysler Corp. .,..« 
Chrysler Corp, pf 
Continental Motors 
Dodge Bros. Ar.. ‘ 
Dodge Bros. pf ex. div 
Eaton Axle & Spring. 
Electric Stor, Battery 
Emerson-Brant : 
Emerson-Brant pf 
Fitth Ave, Bus. 
Fisher Body 
Fisk Rubber 
Fisk Rubber ist 
Gabriel Snubber 
Gardner Motor 
Generai Motors 
General Motors 
Giidden Co, 
Goodrich 
Goodrich pt ‘ . 
Goodyear T. & R. pf 
Goodyear T. & R. pr pt 
Hayes Wheel 
Hudson Motor Car 
Hupp Motor. Car. 
Indian Motocycle 
Jgrdan Motor Car. 
Kelly-Springfield mee 
Kelly-springfieid &s pt. 
Kelsey Wheel 
Keystone ‘I. : 
Lee Rubber & ‘Tire. 
Mack Trucks ex div 
Mack Trucks ist pf. 
Mack ‘Trucks 2d pf.. 
Marlin Rockwell ex div 
Moon Motors 
Motometer A 
Motor Wheel 
Mullins Body 
Murray Body 
Nash Motors 
Nash Motors pt. re aa 
Packard Motor Car... 
Paige-Vetroit Motor . 
Pierce-Arrow > ‘ 
Pierce-Arrow pf 
Reynolds pring 
Spicer Mfg. Co. 
Stewart-Warner 
Stromberg 
Studebaker 
Studebaker 
Timken 
U. 3S. Rubber.. 
U. 8S. Rubber ist pf 
White Motors ° 
W iliys-Overland 
Willys-Overiand pf 
Yellow C. & T. B... 
Yellow C. & T. pf..... 
NEW YORK CURB 
Cleveland Motors 
Durant Motors 
Fageol Motor .. , 
Federal Motor Trucks. 
Firestone T. & R. pf. 
Fisk Rubber ist pf w i 
Ford Motor of Canada 
Franklin Mfg. Co.. 
Franklin Mfg. Co. pf 
Goodyear T. k. 
Intercon. Rubber 
Midland Steel Prod 
Miller Rubber. new 
Miller Rubber pf 
Reo Motor ‘ 
Republic M. Truck ctfs 
Rickenbacker Motor 
Splitdorf Beth. Elec 
Standard Motors 
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system. 
~ New Selling Methods 
This step marked the falling into 
producers with the 


line of tire 


‘Current Commodity Prices 





New York, 
ber market. Prices show little change. 
steel operations following the holiday shut-down. 
motive industry are reported to be coming in at 
petroleum market is dull and unchanged. 

STEEL PRODUCTS 
Semi-Finished—Gross Tons 
Billets, rerolling.. . $35.00a26.00 
Billets, forging. . 00 
Steel bars (hot rolled) 00 

Plates (hot rolled).... 
Blue annealed sheets “60 
Black sheets 


simplification of busines methods 
urged by the Departmefit of Com- 
The 
next forward movement which it 


in 


merce in all lines of business. 


is expected will aid materially 


helping tire manufacturers is the 
standardization of sizes. A feasible 
plan in this direction is likely to 
be adopted in 1926. 

The growing popularity of the 
balloon tires has added over thirty 
different sizes to the high pressure 
types. A reduction in the number 
of sizes of casings produced will 
result in lower operating costs and 
lessen the necessity for the instal- 
lation of new molds and cores in 
various plants. 

The following table shows pro- 
duction by months of balloons, and 
high pressure cord and fabric tires 
during the first ten months of this 
year (compiled by R. A. of A., rep- 
resenting 7) per cent. of the in- 
dustry): 


Plantations— 
First latex crep 
January-March 
épril-June 


January-March 
April-June .. 
Para-Up-River, 
Isiand, fine .. 
Cold rolled atrip 
Hot rolled strip. . 
Pig Iron, Basic— 
Valleys oe : . 20.00a21 
Eastern Pennsylvania - 22.00a23. 
IRON AND STEEL SCRAP 
(Buying prices, f. 0. b., New York.) 
Heavy melting steel .$12.00a13 
Machine shop turnings 
Cast,iron borings. 
No. 1 cast scrap eo 
MILL PRODUCTS 
Base prices, cents per pound, f. o. b., mil 
High brass sheets : . 
Copper, in rolls. 
Zinc, spot, New York. 
Lead, spot, New York. 
Aluminum, virgin 98a$9% 


SEAMLESS TUBING 
High brass 
Copper 


02 0209» to PO 


Inner tubes, No. 
Inner tubes, No. 
Inner tubes, No, 
Tire, automobile, 
Mixed auto tires.. 

Reclaimed 
shoe 


reciaimed, 11 


16.00a17.00 
Garages (steel ba 
Up-State New Yo 
Single tank 
New York 
CRA’ DE 
EASTERN— 
Penn. grade oil 
in N.Y Tran. 
Co lines... 
Bradf'd District 
oil in Nat. 
Tran.Co. lines 3. 
Penn. grade oll 
in Nat. Tran. 
Co. lines ... 
Gaines grade oil 
in Nat. Tran. 
Ca, lines .... 
Penn. grade oil 


. 


PRODUCTION 
RaHoons 
646,146 
740,106 

. 217.367 
626.369 
, 893,607 
729,123 
.561,806 
418,347 
. be25d, 022 


+. 1,208,389 
143,078,280 20, 


Fabrics 
1,009,201 
944,168 
738.625 


562,449 


Cords 
999,410 
5.488 
.939 
641 
,969 
704 
645 
9,070 
,276 
554 


120,696 


Month. 
January . 


1 
February ) 16%a 


22%a — 


round % to 2% in 
round... 

OLD METAL 8 
480,339} Following are dealers’ buying and sell- 
439,397 | ing prices for large quantities, b. 
447.145 | cars, New York:— 
377,813 | Heavy machinery com. $%a9% 
347.037 | New brass clippings. 

3465303] Auto, radiaters .. . 


562.337 | Brass, 


High brass 
Copper, rods, 





BO Re ND ee pe 





heavy 
light 





Line Co. lines 3. 


Jan. 4.—Nominal business continues in. the 


Ribbed Smoked Sheets, 


fine, 


rubber— Tire 


cars, 


$3. 


a rapid r 


RUBBER MARKET 


e, spot 
spot 


SCRAP RUBBER 


white, ‘ton : 


rrels) 
| SF > 
delivered, 


Penn. 


cru 
There has been an increase in 
Orders for the 
ate. 


40. 


reclaimed, 
c; tube reclaimed 


OIL AND GASOLINE 
MOTOR GASOLINE 


12 


le rub- 


auto- 
The 


$60. 00a70. 00 


00246.00 
. 3c; 


al7 
al? 


%aNom. 


PRICES AT WELLS 
grade oil 


in Buckeye P. 


Line Co. 
65\Cabell .. 


ling 


». $3 


lCorning-........ 


Ragland 
65/Somerset 
Somerset, 


CENTRAL— 
55\Lima ...... 


Indiana . 
Princeton 


, 20| Nlinois 


Wooster 

Waterloo, 
65| Plymouth 

Canadian 








Fisk Rubber Shares 
Listed in Amsterdam 


Amsterdam, Holland., Jan. 4 
(U. T. P. S.).—Shares of the 
Fisk Rubber Company have 
been introduced on the Amster- 
dam Stock Exchange here. Both 
preferred and common stocks 
are listed. 

The first quotation was fixed 
in accordance with the closing 
price of December 14 in New 
York of 112 for the first pre- 
ference or preferred shares and 
$23 for the common stock. os 

Official quotation in the 
record of transactions of the 
Vereenigng voor den Effecten- 
handel (Stockbrokers Associa- 
tion) has been applied for. 











California Crude 
Oil Yield Larger 


Los Angeles, Cal., Jan. 4.—Oil 


» production in California for the last 


. west extension, 


preceding Week. 


ithe Long 





| 





; week averaged 631,000 bartels a 


day, a gain of 1,000 barrels over the 


Most of the fields 
same, one or two 
off slightly in production and 
Beach field, due to the 
increased production in the north- 
increased 1,000 bar- 
rels. The total average daily pro- 
duction now is 16,400 barrels 
greater than the same period in 
1924, and 77,350 less than in 1923. 

The average daily production by 
fields is as follows:— 


remained the 


fell 


r— Week ending—, 
Dec. 19, 

District— 1925. 
Long Beach 
Midway-Sunset 
Inglewood 
Santa Fe Sprnigs 
Huntington Beech. 
Torrance 
Dominguez 
Rosecrans . 
Rest of state. 


$8,000 


52,000 
44,500 
32,000 
26,000 
23,000 


182.000 178,000 


Total for-state 631,000 630,000 


U. S. Copper Output 
A Record i m 1925 


Washington, Jan. 
production of copper from domes- 
tic ores in 1925, according to 
United States Bureau of Mines, 
with December production esti- 
mated as 1,693,000,000 pounds, 
compared with 1,634,000,000 
pounds in 1924, largest peace- 
time output in history, and ap- 
proximately 4 per cent. higher 
than that of 1924, heretofore the 
highest recerded with the exception 
of the war years, 1916, 1917 and 
1918. 

Estimated 
from domes 
as reported 
137,000,000 





smelter production 
stic ores for December, 
by the smelters, was 
pounds, somewhat 
lower than the average monthly 
rate for the year, or at rate of 
1,644,000,000 pounds a year. Esti- 
mated production for December, 
1924, was exactly the same 
for December, 1925, 137,000,000 
pounds Production December, 
1924, however, was a higher 
rate than during preceding 
months 


in 
at 
the 








109,000 | 
67,500 | 


as that } 





PREDICT HEAVIER 
BUYING OF STEEL 


One Large Sup Supplier Re- 
ports Better Order Book 
Than in Five Years 


ITTSBURGH, Jan. 4— 
“We are entering th@ 

new year with a better credit 
book than we have had for 


five years,” states John T, 


Harrington, president of the 
Trumbull Steel Company, 
Warren, catering largely to 
the automobile trade in its 
sheet and strip steel depart 
ments. “Full operations for 
the first quarter are already 
assured. Basic conditions are 
sound and there is therefore 
nothing to indicate but that 
we will have a slow and* 
steady increase and improve- 
ment in business conditions 
during the next year.” 

President James A. Campbell of 
the- Youngstown Sheet and Tube 
Company looks for active motor 
ear production schedules during 
the first half of 1926 and corree 
spondingly active demand for steel 
materials. Mr. Campbell exe 
presses surprise over the heavy 
specifications coming from motor 
ear makers at the present time for 
steel products. 

Indicating the close margin unB- 
der which some _ non-integrated 
sheet rollers, selling their product 
in large measure to the auto induge 
try, are operating is the action of 
the Falcon Steel Company, Niles, 
in suspending dividends for the 
fourth quarter on preferred stock. 
This company manufactures steel 
sheets in the various grades used 
by the auto industry, and its earne 
ings suffered from the keen com- 
petition existing during the latter 
part of 1925. 

With higher prices now prevail- 
ing, however, the company’s earne 
ings are improving, states an offi- 
cial, and will show up better over 
the next few months. 

Prices are generally ruling at 
3.35¢c for black sheets, base gage; 
2.50c, for blue annealed; 4.60c for 
galvanized; 4.50c for No. 22 gage 
automobile body = stock; plates 
range from 1.85c to 1.90c; steel 
bars from 1.90c to 2c; tinplate is 
being accepted at $5.50 for domes- 
tic 
a spread from $19 to $20, while No. 
2 foundry is quotable at $20.50. 

Independent producers enter the 
first quarter with well-filled order 
books and a substantial backlog, 
Part of this is due to earry-over 
from the final quarter of 1925, 
During the fall, many consumers 
overbought because of anticipated 
price advances and covered on 
their requirements for considerable 
periods ahead, sometimes in excess 
of their actual needs. 





HEWITT, 


CO i <6 
ORD T1R© 


Every enterprising dealer has formilated an opinion 


as to what constitutes a good tire franchise. 


Write 


today for the Hewitt proposition and you will find 
that Hewitt Tires and the Hewitt Policy will come 


pretty close to your highest expectations. 


- 


HEWITT RUBBER COMPANY 


Bufialo. 


New York. 





tonnages; basic pig iron showg > 
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MITCHELL TO BE AT MEET 

Waco, Tex., Jan. .4. — J. N. 
Mitchell, president of the Cen- 
tral Motor Company, central 
Texas distributor of Dodge and 
Graham cars and trucks, will at- 
tend the convention of Dodge 
dealers to be held in Detroit 
January 7. A special for South- 
western dealers leaves Dallas to- 
day. 


JOIN TRUCK DEALER 

Altoona, Pa., Jan. 4 (U. T. P. 
S.).—H. W. Terwilliger and Deane 
R. Kinch have joined the sales 
force of the new International truck 
dealership at’ 900 Green Ave., of 
which Harvey Raugh is the pro- 
prietor. 


AUTO MEN JOIN TRAVELERS 
Indianapolis, Jan. 4.—Several lo- 
cal automobile men have been an- 
nounced as new members of local 
posts of the Travelers’ Protective 
Association. They include H. E. 
Willet, Auto Equipment Company; 
Fred I. Wagner, C. H. 
Company, and Orval F. Hood, In- 
@ianapolis Truck Company. 


STEARNS VISITS WICHITA 

Seattle, Wash., Jan. 4.—Mr. and 
Mrs. Sam D. Stearns have been 
spending the holidays in Wichita, 
Kan., with Mrs. Stearns’ parents, 
Mr. and Mrs. C. W. Carey. The lat- 
ter spent some time in Seattle last 
summer. Mr. Stearns is vice-pres- 
ident of the 
Cadillac Company. 
here within a fortnight. 


YOUNG USED CAR HEAD 

Canton, O., Jan. 4. — J. F. 
Young, long identified with the 
automobile business, has just 
been made manager of the used- 
car department of the new Peer- 
less Auto Sales Company here. 
He will also be assistant mana- 
ger of the new garage, according 
to E. F. Haak, secretary and 
general manager of the com- 


pany. 
BRENDE VISITS DULUTH 
Duluth, Minn., Jan. 4.—Arthur 
Brende, formerly manager of the 
Duluth Cleveland-Chandler deal- 


ership and now a special repre- 
sentative of the Cleveland-Chand- 





Fire Losses | 


$60,000 DAMAGE IN GARAGE 

Muncie, Ind., Jan. 4 (U. T. P. S). 
—The garage and machine sh6p of 
the Muncie Motor Sales Company, 
local Nash distributors, was prac- 
tically wiped out by fire Tuesday. 
forty-five cars, most of them 
owned by the company, were de- 
stroyed. Two new cars belonging 
to patrons and all the tools in the 
machine shop also were burned. 
Fifty cars on the first floor were 
d@damaged by water, while in the 
basement twenty-five cars were 
frozen in four feet of water. 
Harry Brammer, manager of the 
company, estimates the loss of 
the company’s property at $40,000, 
practically covered by insurance. 
The damage to the building, a two- 
etory brick structure, is $20,000. 
with only $2,000 insurance. 








60 AUTOMOBILES BURNED 

Saratoga Springs, N. Y., Jan. 4.— 
The new Commercial Garage, on 
Church Street, has been completely 
destroyed by fire, with a loss esti- 
mated to be $100,000. Sixty auto- 
mobiles were burned. The garage 
Was conducted by the Saratoga 
Buick Company, owned by Cowles 
& Bullis, of Glens Falls. « 


TWO FIRMS’ LOSS $5,000 
Springfield, 1., Jan. 4.—Constant 


Wallerich | 


Nagelvoort-Stearns | 
He will return} 


ler factory 
waukee,; was home 
holidays, 


here for the 


STEINHARDT DEALER HOST 

San Antonio, _Tex., Jan. 4.—Wil- 
liam Steinhardt, Hudson-Essex 
dealer here, was host to several 
out-of-town dealers, among whom 
was L. T. Edwards, Hudson-Essex 
representative at Uvalde, Tex. 

VISIT FORMER HOMES 

Evansville, Ind., Jan. 4.—De- 
partment heads of the Wabash 
Valley Motor Company, Hudson 
and Essex distributor and dealer, 
spent the holidays with out-of- | 
town _—irrelatives. Carl Maxwell, 
president, has just returned from 
a Christmas visit to his home 
town of Lawrenceville, Ill Jean 
Wiseman, manager of the Good- 
year tire distribution department, 
spent the week end at his home in 
Robinson, Ill. 





RYLEY WITH FLINT FIRM 
Conn., Jan. 4.— 
|Norris W. Ryley of West Haven, 
Conn., ‘has just joined the sales 
force of the New Haven Flint Com- 
}pany here. 


New Haven, 








| SALVERSON PROMOTED 
Duluth, Minn., Jan. 4.—Henry 
{Salverson of the mechanical staff 
lof the Zenith Motor Company has 
just been promoted to service fore- 
}man to take the place of George 
Dickey, now sales manager. 


WALLACE IN DETROIT 
Evansville, Ind. Jan. 4. WwW. 
Wallace of the sales staff of the 
Huber Motor Sales Company, Hupp 
dealer, has gone to Detroit to ar- 
range for shipments of new cars. 


working out of Mil- 


| Graham... 
Chevrolet. . 





Jan. 4.—From a 
standpoint, gains in 
sales of passenger 
cars and motor 
trucks in Califor- 
nia during 1925 
were exactly even, 

each showing a 

12 per cent. in- 

crease during the 

first 11 months 

of 1925, as com- 

pared with the 

same period of 
- 1924. 

The figures for the state, ac- 
cording to Motor Registration 
News, were 16,608 to 14,768, an 
increase of 1,840 in licenses is- 
sued. 

November new commercial vehi- 
cle registrations for Catifornia 


Los Angeles, 
percentage 








Northern and 705 in Southern Cali- 
fornia, a gain of 32 per cent. over 
November, 1924. 

The January 1 to November 30, 
and the November registrations 
for 1925 and 1924 for the 15 makes 
selNing more than 100 each were:— 

Nov. Nov. 
1925. 1924. 1925. 1924. 
Ford. 5 487 5 
Dodge 


White... 
ts eee 
PE eee 
International... 
Moreland 

| Pe 
Autocar.... 
Kleiber.. 


Het etrono noe O-3¢ 
S ores C2096 


~ 
one 


10 


the total sales of buses were 328. 
Those makes registering more than 
ten vehicles were: Fageol, 50; Reo, 
17; Ford, 38; Graham, 38; More- 
land, 22; Dodge, 21; Pierce-Arrow, 
21; White, 17, and Buda, 13. 








| Improvements | 


| Incorporations | 





PACKARD STORAGE HOUSE 
Jacksonville, Fla., Jan. 4.—The 
Florida Packard Motor Com- 
pany, diste#®#butor of Packard 
cars, will erect a one-story con- 
crete, brick and tile warehouse 
on the south side -of Rosselle 
Street between Riverside Ave- 
-nue and the St. Johns River. 
The structure will cost $15,000 
and will be used for storage of 
automobiles and accessories. 





ADDS TO SALES QUARTERS 

Hartiord, Conn., Jan. 4.—Peter 
Monaco, proprietor of the Monaco 
garage, Glastonbury, has just com- 
pleted a substantial addition to the 
|building, providing ample _ sales 
quarters for the Oakland, Hupmo- 
bile and Chevrolet cars. 





NEW DURANT MEMPHIS SITE 

Memphis, Tenn., Jan. 4.—Durant 
Motors, Inc., co-operating with the 
Richardson Motor Sales Company, 
local Star and Durant dealer, has 
leased a building on automobile 
row in which to display the new 
Star six and improved four. The 
Richardson concerns’ regular place 
of business is outside the accepted 
motor car district. 


COOK & GILL HOME RISING 


NEW YORK STATE 


Albany, N, Y., Jan. 4.—Certificates of 
incorporation just filed with the secretary 
of state include:— 

Sunrise Trail Transit Company, New 
York city, $50,000; automobile and garage 
business; Ira M. Cohen, Arthur J. Kal- 
manowitz and Rose Kaplan, of 270 
Madison Ave., Manhattan, 

John Wilkens, Inc., Brooklyn, $20,000; 
genera] trucking business; John Wilkens, 
Viola Wilkens and Gladys Wilkens, all of 
627 52d St., Brooklyn. 

Valet Taxi Holding Corporation, Man- 
hattan, $10,000; automobile and taxicab 
business; Lillian Bonapart, 1176 Walton 
Ave., Bronx, R. R. Robinson and H. L. 
Simpson. 

Hermoil Lubricants Corporation, Queens 
county, 500 shares, non-par value; petrol- 
eum products and auto accessories; J. C. 
Paluszek, 264 5th Ave., New York, May 
Jacobson and B. J. Lindner. 

I. G. Building Corporation, 
$10,000; garage; Isaac and 
don, 128 Sullivan St., 
Samuel Forin. 


all 


Brooklyn, 
Minnie Gor- 
Brooklyn, and 


_Knight Taxi Corporation, New York 
city, $10,000; taxicab business; Samuel 
Schneicer, 507 East 40th St., New York, 
Jacob Berlly and Benjamin Herdes. 
_No. 614 East 13th St. Garage, Inc., 
New York city, 100 shares non-par value; 
garage; Nathan Sherman, 55 West 110th 
St: Jacob Krasner and Aaron Krasner. 
Shtino Taxi Corporation, Manhattan, 
$10,000; automobile accessories; Max 
Chopnick, 596 Pennsylvania Ave., Brook- 
lyn; Sara Goldberg and Lillian Green- 


berger, 

_Fairport Oil Company, Fairport, 1,000 
shares $100 par value preferred stock, 
600 shares Class A common stock and 400 
shares Class B common stock; to manu- 
facture paints and oils for automobiles; 
P. A. Clum, 158 Alameda St., Rochester, 
and F. J. Baker and A. E. Beck of Fair- 


rt. 
_D. H. Garage Corporation, New York 
yo earese: Davjd Greenbaum, 
87 riggs Ave., Brooklyn’ } 4 ri 
ae gy od Schwartz. : elas batcn 
“it Avenue and 102d Street Gara 
Corporation, Yonkers; capital stocl in 
ereased from $125,000 to $200,000; John J. 





struction of new sales headquarters 





tributors for Paige-Jewett cars, is 
| nearing completion at 16th 

| Washington Streets. It is a 
| story structure and 

lthe ground lease and installation of 
lequipment represents an investment 
lof about $250,000. 


TAGGESELL PROMOTED 
| Portland, Ore., Jan. 4 (U. T. P. 
S.).—Rudolph the 


Taggesell, for 


Portland, Ore., Jan. 4. — —Con- | 
for Cook & Gill, Inc., Portland dis- | 
and | 


two- | 
together with | 


Finn, 53 South yay 
2 a Broadway, Yonkers, 
Simplex Automobile Company ’ 
Manhattan, stock increased from a 
shares of $100 par value to 1,500 shares, 
of which 500 are preferred stock of $100 
| par value and 1,000 common stock, no par 
value; Charles F. Murphy, attorney, 141 
Broadway, New York city. y 
_ Utica Motor Cay Compagy, Utica, stock 
increased from $100,000 to $300,000; Dun- 
more, Ferris & Dewey; Utica, attorneys. 
: Boston Motor Coach Repair Corporation, 
| New York city, capital increased from 
200 shares non-par value to 1,000.shares 
| non-par value; George F. Allison, 342 Mad- 
| ison Ave., New York, attorney, 


OHIO 


| Columbus, 0., Jan. 4 (U. T. 
Lautomotive incorporations in 
] are:— 

Osborn Rabber Products Company, Bed- 


P. S.)}—New 


this state 


& Grooves, Chevrolet dealers, and/ past. eight years with the Fields | ford, $10,000; to buy and seil all kinds of 


the Central Motor Sales, Hudson, 
Essex and Marmon dealers, were 
visited by fire Wednesday. A truck 
outside of Constant & Grooves 
burst into flames, and the fire then 
attacked the paint room of the 
Central Motor Sales. The loss to 


both firms will be in the neighbor-|sales manager at the company’s! 


hood of $5,000, it was said: 
’ 
& 


local Chev- 
just been 


|Motor Car Company, 


| rolet distributor, has 


|promoted.to manager of the com-| 


|pany’s various used car sales de- 
| partments. L. B. Goff, Jr., who 
j has been on the retail sales staff, 
‘will take Mr. Taggesell’s place as 


Milwaukee Avenue store. 


| Eremer beceucts: | Balm R. Snow, Elenor 
h adrick, M. S. Farmer, Ada E, Ro 
and E. J. Warrick. : oe 
Chardon Motor Sales Company, Chardon, 
$5,000; to operate a dealership and garage: 
Frank Morton, Albert S. Johnson, Ralph 
Johnson, \Philip Schoenberg and Dorothy 
| Caddy. ? 
| Yankee Tire and Supply Company. 
Akron, Ohio, $10,000; to deal in tires and 
| tubes and automobile accessories and 
parts; M. A. Engle, Sturges H. Sigler, 
A. F. O'N Earle C. Jost and Clar- 
e. 


eil, 
ence M. Engl 


were 1,352, of which 647 were in' 
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Reference List of Prominent Automotive Associations 





National Automobile Chamber of Commerce, 
366 Madison Ave., New York, N. Y. 





Automotive Equipment Association, 
1809 City Hall Sq. 


Bld., Chicago, Ill. 





Motor & Accessory Manufacturers’ Association, 
250 West 57th St., New York, N. Y. 





National Automobile 


. 320 North Grand Ave., St.-Louis, Mo. 


Dealers’ Association, 





National Standard 





310 Hofman Blvd., Detroit, Mich. 


Parts Association, 











LUBRICATORS 





PUNCTURE CURE 








CHRYSLER—STUTZ 


Chassis Lubrication by 
Myers Magazines 


CHASSIS LUBRICATING CO., 
Rahway, N. J. 











Only $7.50 for an “Ad.” 
or Business Card the 
Same Size as That on 
the Right. 


Write for Details 











EEZEE 


Puncture Cure 


Spells death to punctures and 
slow leaks. Special discount to 


dealers. Write 


EEZEE MFG. CO. 
1111 S. Broad, Phila, Pa. 

















Dealer Activities 





SANFORD TO SELL DODGES 
IN INDIANAPOLIS 


Indianapolis, Jan. 4.—F. L. San- 
ford, for several years general 
sales manager of the Dodge fac- 
tory, has just taken over the lo- 
cal Dodge dealership and has 
opened for business as the F. L. 
Sanford Company. He expects 
to construct one of the largest 
service stations in Indiana. Mr. 
Wallerich, of the G. H. Waller- 
ich Company, who disposed of 
his business to Mr. Sanford, is 
one of the best known figures 
in local automobile circles and 
is president of the Indianapolis 
Auto Trade Association. Mr. 
Sanford has been connected with 
Dodge Brothers since 1921, first 
as‘sales manager for the New 
York district, then director of 
distribution, and finally general 
sales manager. Previous to that, 
he was an-automobile dealer in 
New York city, and’ was factory 
representative of several manu- 
facturers. 

THIRD ANNIVERSARY 
OF MOSELEY DEALERSHIP 

Springfield, Ill., Jan. 4.—W. H. 
Moseley, president of the Moseley 
Motor Company, local Ford and 
Lincoln dealer, has just been ten- 
dered a surprise party and dance 
by the sixty employees of the firm 
on the occasion of the third an- 
niversary of the company. A pres- 
ent was given to Mr, and Mrs. 
Moseley, the presentation speech 
being made by J. E. Dearmin, sales 
manager. 

DUCK DINNERS GIVEN 
STAFF BY GLENN THOMAS 

Long Beach, Cal., Jan. 4. 
Glenn Thomas has just given his 
third annual duck dinner to the 
salesmen of the Glenn E. Thomas 
Company, Studebaker dealer at 
Long Beach and San Pedro. 


USED CAR DEALER 
OPENS NEW STORE 

Oakland, Cal, Jan. 4. — Sam 
Bloom,'a well-known figure in local 
automobile circles, has just opened 
a new store in 12th Street here for 
the sale of used cars. He has had 
a location on the Oakland Auto 





Row for several years and he will 
maintain it in conjunction with his 
new establishment, 


MOTION PICTURES TAKEN 
OF OAKLAND DEALERSHIP 
Duluth, Minn., Jan. 4. — Mo- 
tion pictures have just been taken 
of the Martin Rosendahl Oakland 
dealership establishment here. 
They are to be shown at several 
automobile shows this winter. 


POTTS MOTOR SALES STAFF 
TO SHARE IN PROFITS 

Detroit, Jan. 4.—C. H. Potts, 
president of Potts Motor Sales 
Hudson-Essex dealer, announced 
at his annual Christmas dinner to 
his fifteen salesmen that in 1926 
they would share in the profits of 
the business on a bonus plan. 
Three days before the banquet 
Cc. H. Walker, sales manager, asked 
each salesman to have an order to 
hand Mr. Potts as a surprise. At 
the dinner twenty-five orders 
were handed him. 
TEXAS DEALER GIVES 
STAFF $4,000 IN BONUSES 

Waco, Tex., Jan. 4.—Four thou- 
sand dollars in bonuses was paid 
out by the Duncan-Smith Company, 
Ford dealership here, at its annual 
Christmas banquet. 


Classified 
Advertising 

















HELP WANTED 
WANTED—Two auto salesmen, large com- 
mission, no salary; must have experience 
good reference Write Grillo Bros., 
Pa. 





and 
Elmora, 


SALESMAN WANTED 








Familiar with fleet owners, 
AN EXCEPTIONAL CHANCE 
TO MAKE SOME REAL MONEY 
and later to become 
my partner e 
IN. A VERY PROFITA®LE BUSINESS. 
Give references and 
experience ig your reply. 
Box No. 56, Automotive Daily News. 





